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Counsel for Not-for-Profit Organizations

The attorneys at Federman have extensive experience representing a variety of not-for-profit
organizations, including, without limitation, educational organizations, churches, synagogues and
other houses of worship, and museums. Given its vast experience, the firm has the ability to counsel
leadership and its members/constituents and provide guidance through the countless potential pitfalls
of a transaction as well as the approval process, both with respect to internal governance matters, as
well as obtaining any required approvals from applicable governmental agencies, including, without
limitation, approval of the attorney general’s office and/or the court, as required by applicable law.

Supporting Not-for-Profit Organizations Through Complex
Real Estate Redevelopment

It is not uncommon for not-for-profit organizations to find themselves constantly fundraising in an
effort to keep up with increasing costs relating to both operations, maintenance and repair of
property. In many instances, the attorneys at Federman have assisted by assembling a team of
professionals to guide the organization through the process of redeveloping their property with an
experienced real estate developer, facilitating the transfer of development rights associated with the
property to the developer in exchange for a newly constructed, built-to-suit condominium unit housing
the corporation (and the varying programmatic needs thereof), which would be owned by the
organization in perpetuity, and cash considerations, to establish an endowment for the future upkeep
of the newly constructed premises. Having the opportunity to represent both developers and not-for-
profit organizations on projects of different sizes and scopes, the firm has the ability to adequately
protect the organization from the risks associated with failed development projects, while assisting in
assuring the organization’s ability to remain in its present location, which often times, represents
decades (or even centuries) of history at the applicable site.

Not For Profit—Financing, Development,

Acquisitions and Sales 1/3


https://www.federmansteifman.com/professionals/
https://www.federmansteifman.com/professionals/
https://www.federmansteifman.com/
https://www.federmansteifman.com/

F E D E RMAN federmansteifman.com

FEDERMAN STEIFMAN LLP

KEY CONTACTS

Partner

Lee D. Edelson
VIEW BIO

Partner

Jeffrey D. Friedman
VIEW BIO

Not For Profit—Financing, Development,
o 2/3
Acquisitions and Sales


https://www.federmansteifman.com/attorney/lee-d-edelson/
https://www.federmansteifman.com/attorney/jeffrey-d-friedman/
https://www.federmansteifman.com/
https://www.federmansteifman.com/

F EDERMAN federmansteifman.com

FEDERMAN STEIFMAN LLP

Related News & Insights ALL NEWS & INSIGHTS

Insights

The Hidden Challenge in Non-Circumvention Agreements: Proving Damages

Non-circumvention agreements are widely used in commercial real estate, finance, brokerage, and
advisory relationships. They are designed to protect the...

READ MORE

Insights

Protecting the Buyer: Structuring Post-Closing Remedies for Breach of Seller
Representations — and the Special Challenge of 1031 Exchange Sellers

In real estate transactions, buyers rely heavily on the seller’s representations and warranties
regarding title, leases, environmental matters, authority,...

READ MORE

Insights

Waterfall Engineering: How Sponsors Are Preserving Promote in Down Deals

Across a broad range of asset classes and capital structures, real estate sponsors are revisiting
waterfall engineering in commercial real estate as transactions...

READ MORE

Not For Profit—Financing, Development,
s 3/3
Acquisitions and Sales


https://www.federmansteifman.com/news-insights/
https://www.federmansteifman.com/2026/06/08/non-circumvention-agreement-damages-challenges/
https://www.federmansteifman.com/2026/05/25/protecting-the-buyer-structuring-post-closing-remedies-for-breach-of-seller-representations-and-the-special-challenge-of-1031-exchange-sellers/
https://www.federmansteifman.com/2026/05/11/waterfall-engineering-how-sponsors-are-preserving-promote-in-down-deals/
https://www.federmansteifman.com/
https://www.federmansteifman.com/

